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ABOUT THE AUTHOR 

 

 

Steve is a young man who’s a real freedom fighter at heart and a motivator. 

Steve and his team are so passionate about personal development and self-

liberation, building credible businesses with real value, and teaching others how 

to do the same. 

Steve got started in the online world and online businesses in 2007, and now 

he’s here to put his knowledge to your help and support. 

Steve and his team have made it a mission to take every willing mind by hand, 

step by step into the online world and to teach online income secrets, to anyone 

who truly wants to learn, and most importantly, to create a sense of self-

liberation in every mind. 
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WHAT YOU’RE ABOUT TO LEARN 

I believe everyone is skilled. Whether you’ve realized it or not, you have 

something valuable to offer other people and you can make real money doing 

that. 

Few years ago, Whatsapp Messenger launched and it evolved into one of the 

most popular chatting application in the world, 1 billion downloads on Google 

Playstore and still counting, also over 77 million active users. You have definitely 

sent messages and shared information, But, 

 Will you just chat with this wonderful tool? 

 Have you thought about ways to earn extra bucks using this app on your phone? 

 Have you thought about how to be in business and build your brand on Whatsapp 

messenger? 

This book aims to help you learn how to make some more cash and boost your 

earning power using Whatsapp for effective marketing. You will learn smart 

marketing tips to craft your message around products and services.  

NOTE: This book is one tiny but very important part of the craziest Online 

Business Model we are working on. Understand this tiny part I have carefully 

crafted into this book and you’ll be ready to take up what we have for you next. 

Before we dive into it real big, you must understand the first module. It reveals 

how the whole stuff works. I call it ‘The Golden Rules’. This explains the whole 

concept. 

When you finish this book, you’ll be able to find your way around leveraging the 

power of Instant Messaging Apps for effective marketing.  
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MODULE 1: THE GOLDEN RULES 
 

Rules are guidelines, and without them, the probability of success is low. 

Remember these golden rules are so valuable in that, every online income 

earners have culled their strategies and techniques from it. 

1. Have a goal     3.  Build trust 

2. Gather                4.  Sell to them 

Let’s take it one after the other. 

 

RULE 1: HAVE A GOAL 

 

A goal is simply a result you’re attempting to achieve. It’s simple, you must have 

come across the 5 features of a goal; it must be specific, measureable, 

achievable, realistic, and have a time frame. 

This first rule gives you a sense of direction and coordinates other rules.  
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What is your goal? Surely you want to make some extra income, but whatever 

you’re trying to achieve must be carved around giving value, solving problems, 

etc. 

To achieve your goal, you’ll definitely need to spend some time, go through 
some processes or perform tasking activities. It wouldn’t be reasonable enough 
to expend $100 and make $25, would it? 

 

You’ll surely need to offer a service, sell a product or provide information to 
make some money. Can you remember one of my articles on ‘How to make 
Money Online – The 3 proven ways? (Click here to read).  

Digital or physical products that solve certain problems or that add value will 
have to be offered. Each of the ways requires some work and you might need to 
spend some money to create and offer your product or service, so take my 
advice; in whatever you do, the time and money you’ll spend in achieving your 
goal must be lesser than your proposed profit. 

 

RULE 2: GATHER PEOPLE 
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What’s strange in that picture?  

Nothing really, most of the seats are empty isn’t it? You need to get people into 

the hall and from the back-seat to the front-seats. What’s the purpose of a 

business without customers? You need to gather the right people and when you 

do that, you’ve gathered gold. 

You’ll notice I underlined “the right people”. The right people are those with 

higher likelihood of listening to you and can become buyers of your product(s) 

or service(s). Before anyone can buy from you, they’ll have trusted you and 

believed that whatsoever you’re giving out adds value to them, is filled with 

useful information or is of higher quality.  

 

RULE 3: BUILD TRUST 

 

Don’t forget, you’re in business if you want to harness the power of any channel 

to make sales to people. One thing is practical and I’m pretty sure you’ll agree 

with me that you’ll rather choose to buy from someone you trust than a total 

stranger.  
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I’m a fan of the ideology that it’s not always about money, relationship matters 

too and that’s why you’ll have to establish a strong human relationship with the 

people you’ve gathered.  

Build trust in people and they’ll always want to listen to you. But how would you 

build this relationship?  

Think about what the people you’ve gathered will get, what they want first, 

before you think about getting paid. Give people valuable information, help 

them solve their problems with your expertise or some of your products or 

service, all for free and they’ll automatically put their trust in you and believe 

you have the solution.  

They’ll know you for what you do well and be willing to pay. They’ll run to you 

when they need to get something done. Why? You’ve automatically created a 

sense of indebtedness in them and they will want to pay you back. 

 

RULE 4: SELL 

 

This is the final and the most rewarding part, where you smile after the work 

you’ve put into serving your customers. 

On selling to your customers, never make the mistake of begging people to buy, 

it is something common out there. Let them be the ones begging, after all 

you’ve been serving them, helping them, offering free services or products that 
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truly shows you have them at heart. Let them feel like they can’t just afford to 

miss your product or service. 

Remember, you can achieve those when you’ve established trust and 

relationship that will last longer. 

Truly, you do have to sell but don’t sell at any price. There are pricing strategies 

that will make you sell profitably. I’ll talk about one technique used by 

professionals to sell effectively in module 3. Have those 4 golden rules in mind, 

and you'll have something real to guide you for a long time.  

NOTE: 

 

Before diving into this book real big, I guess you should know about Whatsapp 

Messenger and the next page gives you info about how Whatsapp generates 

revenue. Click here to know about over 40 interesting facts about Whatsapp 

Messenger 

http://www.oasdom.com/over-40-interesting-whatsapp-facts/
http://www.oasdom.com/over-40-interesting-whatsapp-facts/


                                                  The Ultimate Whatsapp Marketing Guide 

 

                                          © All Rights Reserved |Oasdom.com | Author: Steve Oke 13 

 

SO, HOW DOES WHATSAPP GENERATE REVENUE IF IT DOESN’T RUN ADVERTS? 

The one and only way Whatsapp earn its revenue is by charging subscription fee 
from users. In most of the countries the first year of Whatsapp service is free on 
almost all platforms and after a year it charges from $0.99 to $1. 

The idea of Jan Koum and Brian Acton was to provide a service that made the life 
of customers better and was light on the pocket and they knew if they provide 
that to the customers, they would willingly pay for it. 

With more than 800 million users paying $1 every year for the messaging 
services, WhatsApp does not need to save the customer data and sell ads in 
order to generate revenue. That is what makes it so efficient and so loved by the 
masses. 
 
According to the financial statements disclosed by Facebook after acquiring 
WhatsApp, the revenue of messaging app came out to be $15 million at the end 
of June 2014. The net cash used in operating expenses during this period was 
$13.5 million which sounds pretty reasonable. 
 
For the year ending in December 2014, the revenue of WhatsApp was $10.2 
million and net cash used in operations was $9.9 million. The previous year’s 
revenue of the app was $3.8 million. 

Facebook broke down the money it spent in acquiring the messaging app as 
$2.026 billion for the user base, $448 million for the brand, $288 million for the 
technology, $21 million for other and the balance of approximate 15 billion for 
goodwill. How will you use this tool to make some more money too? 

Lately, Facebook has been looking for ways to monetize WhatsApp with some of the 

suggestions revolving around making WhatsApp a CRM tool for businesses. Read More 

Don’t forget to follow and stay updated with Oasdom on your favorite social network 

http://blog.whatsapp.com/245/Why-we-dont-sell-ads
http://techcrunch.com/2014/10/28/whatsapp-revenue/
http://www.oasdom.com/whatsapp-share-phone-number-facebook/
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MODULE 2: THERE’S WORK BEFORE MONEY 
 

Is it possible to sit or sleep all day without doing anything and expect to have 
money in your pockets at night?’ 

 

There’s work to be done in any endeavor in which you expect a result (positive 

or negative). This book isn’t promising you’ll get rich overnight on Whatsapp or 

that you’ll start making money because you have the Whatsapp application. 

Nope! You’ll have to create value around yourself and let people perceive you as 

an expert in whatever you do.  

Let’s get it straight, you’ll need to be skilled at doing something which could be 

photography, designing, painting, carpentry, tailoring, bead making, baking, 

make-up, hair dressing, barbing etc. so that you’ll be able to provide your service 

to your Whatsapp list and also sell your products. 

Another purpose this book aims to achieve is to help you bring your expertise to your 

contacts, prospective and existing customers instead of the other way round. 

Recap: Two ways to make money 

i. Selling a product 

ii. Offering a service 

Let’s assume you’re selling a product - what work could be done? I guess it’s 

time to pay close attention. Let’s dive in. 
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SELLING A PRODUCT AND OFFERING YOUR SERVICE 

 
PART A: SELLING A PRODUCT 

First, you could sell physical or digital products. 

I’ve always defined a product as something (a commodity, an idea, method, 

information, object or service) that is viewed as capable of satisfying a need or 

want of an identified customer. It is something designed purposely to satisfy 

human want.  

A product can be anything, a book, a t-shirt, a pen, car, a phone and even 

information. In another sense a product could mean a service you’re offering.  

(I’ll refer to this in the following contexts). 

 

 Selling Digital Products 

The quickest and cheapest product to create is a digital product because I 

believe turning ideas into digital formats open ways to more opportunities. 

Note: In one way or the other, when you’re trying to offer a product you might 

need to offer some sort of service. 

Here’s what to do to sell: In 4 Easy Steps 

1. Get your product(s) ready                      (Rule 1 in the golden rules rephrased) 

2. Gather the right people                          (Build an audience) 
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3. Give them value for free at first          (Rule 3 in the golden rules referred to as ‘build trust’) 

4. Sell to them                                              (Make your sales) 

 

 

**Samuel will be used to refer to YOU (You have skills and information that you can 

transform into digital product). 

When it comes to phones, laptops, machines, and internet issues, Samuel is the 

guy to call as everyone on his contact list knows him for that kind of stuff. 

How will Samuel make some money following the 4 easy steps above?  

This Module 2 emphasizes on the work done right? Samuel will have to put in 

some work 

What’s his goal? For example; let’s assume Samuel has decided to sell 2 value 

adding and problem solving information in the next 2 months: 

i. How to get 300 Megabyte per day without loading a recharge card for 2 

months a 

ii. How to build a fuelless generator all by yourself in 6 hours 

*NOTE:  Samuel’s goal conforms to the value adding or problem solving thing. Truly if we all 

can get our hands on the 300MB per day (9 Gig a month) for 2 months, that’s going to be 

fantastic. It will solve the problem of not getting to watch a video online or downloading the 

software you’ve always wanted, (you can think of so many others). 
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Not only that, how would you feel to have a generator that runs without fuel and it powers 

your cooker, iron, TV set, sound system etc.? And Samuel the tech guy said he will teach you 

step by step how to do this in just 6 hours. You definitely will have been thinking of how to 

learn and teach others for a fee as well. So value is key. 

Don’t forget to follow and stay updated with Oasdom on your favorite social network 

 
 

If Samuel will spurn this knowledge into a product (don’t forget what a product 

means) that can be sold, then he needs to get his products ready. 

 STEP 1: Getting his products Ready:  

Samuel might decide to create a quick-easy to follow, do-it-yourself manual (an 

ebook), and an audio file that explains everything or a video to aid visuals. (The 3 

underlined products are the 3 most popular digital products). 

Now, He has finally chosen to create an ebook that will explain the processes 

involved for his contacts to become eligible for the 300MB per day thing. (It’s 

specific, realistic, achievable and can be produced without wasting too much of 

time). Also he’s decided to shoot a video to explain how to build a fueless 

generator. (No doubts, a fueless generator is real and we have seen people using 

it) 

I’m saying, Samuel will have to create his product. But Samuel has never created 

a digital product. Nothing to worry about; It is simple. We have created a guide 
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for you on how to create digital products all by yourself giving you professional 

guidelines.  

 

All you need to do is read and understand how to create professional digital 

products. You’ll be taken through every step in the book. I’ve explained 

everything you need to know. 

Now, let’s assume Samuel has created his ebook. What next does he have to do? 

He needs to find people. Remember the second golden rule? 

 STEP 2 is gathering the right people 

From the 2nd golden rule, Samuel needs to gather people that are more likely to 

buy from him or convert existing contacts to active buyers. 

Since he has something truly valuable to offer to his Whatsapp contacts, he’ll 

need to gather them and get his message out. 

 

And who are customers? They are people who purchase or receive a product or service from 

a business or merchant, or people who intends to do so. 

http://www.oasdom.com/how-to-create-digital-products
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**NOTE: the description above can be broken into 2 phases; those that already purchase 

from you and those who intend to. Before anyone can start to buy from you, there must 

have been a communication and relationship established by you. We’ll talk about the 

practicability of establishing such grounds. Also, we’ll refer to contacts on your Whatsapp 

Messenger as your Whatsapp List. 

 

 HOW TO GATHER PEOPLE  

I believe that you’re in the best position to get target audience for your product 

or service (i.e what you have to offer). I can only suggest what I think would add 

to your strategy of getting people to sell to. *So let me share with you few 

methods from what you know to what you might not have thought about. 

Method 1: Targeting contacts you already added to your SIM or phone memory 

This is the simplest method and without paying a dime. Remember our 

example? Samuel already has contacts saved to his phone memory or sim card. 

They are his friends, acquaintances, guardians, and other service providers (e.g 

electrician, barber, fashion designer etc.).  

This method is suitable for selling digital and physical products. 

For example, I have over 240 recipients I communicate to and they know me for 

what I do. They listen to what I have to say, they ask me questions, they 

appreciate and thank me for what I do. Having a relationship with your contacts 
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and communicating your idea or business to them is one sure way to build your 

brand.  

That’s why I must say this book is for every business person with one skill or the 

other who can exploit the information in this book to their advantage.  

Samuel has his contacts saved on other peoples phones (friends, school mates, church 

members etc). The question is; do they know what Samuel is into?  

This type of contacts must know what Samuel is into. In a paragraph, I said, 

Samuel has been known by his contacts as the tech-savvy guy, the doctor of 

laptops and phones and vastly updated about anything internet.  

How did his contacts perceive him as an expert? It’s simply through 

communication.  

Tip: I’m sure you must have seen someone in your contact list updating his or 

her status with stuffs like “for all types of bags and shoes ping Asap’ OR ‘for 

cakes of all ceremonies pls call my number’ etc. How effective are those? Let’s 

touch other methods of gathering people and we’ll talk about communicating 

and relating with them in detail. 

With this method of having people to sell your service or products to, you’ll 

need to develop interpersonal skills because you’ll meet lots of people to 

exchange contacts with and you’ll need to know how to notify them about what 

you’re into. 



                                                  The Ultimate Whatsapp Marketing Guide 

 

                                          © All Rights Reserved |Oasdom.com | Author: Steve Oke 21 

 

Method 2: Another method you can try out is to invest a little to get thousands of 

phone numbers in your location. 

The world is online, remember? Almost everyone is turning to Whatsapp and a 

phone number is all it takes to start chatting. What about 2000 phone numbers 

of real people in your Local Government Area for a little investment? 

You need phone numbers of as many as possible people to sell your product or 

service to. Remember that if you have no customers, then you can’t make any 

sale and the higher the number of prospects you have the higher the chances of 

making more sales.  

Do you know any bulk SMS service provider? They sell phone numbers of real 

people for a little investment in their thousands. So if you can contact any of 

these SMS websites to get around 2000 contacts, requesting numbers based on 

state and local government area, then you can put smart marketing and selling 

tips that you’ll learn soon to use. I HAVEN’T TRIED THIS, but I’m certain it is 

should work. 

When I thought about this method, I think it will have some flaws, but at the 

same time if you’re good at turning flaws to your advantage you can go for it. 

For example, what if some of the numbers you got from bulk SMS websites are 

not yet on Whatsapp, will your little investment pay off? What if the contacts 

are far from your location? Well, this won’t be a problem if you’ll be creating 

and selling a digital products. If you still choose to go with this method 2 of 
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gathering people, in few pages you’ll get to know what to do with these 

numbers to get reasonable results. But how will you save thousands of numbers 

on your phone to be able to send them messages? Soonest, under ‘how to 

communicate section’, you’ll get that. But first, we need to look at other ways to 

gather people. 

We’ll have to highlight other methods to gather people before we take the 

know-how of the whole concept. 

Method 3: You Pay For Advertisement (Facebook fan page)  

I’m not kidding. With this method, you get thousands of targeted prospective 

customers. (Suitable if you’ll be selling digital products or even physical products 

if you know your way around shipping to customers.). Want to know how to go 

about Facebook adverts? Visit this link and you’ll find a detailed post on that. 

I have done series of Facebook adverts and Facebook is the best advertising 

platform when it comes to laser targeting the right audience for what you have 

to offer people. So if you’re willing to run Facebook adverts for product or 

service, you can get massive turnout of prospects. 

Samuel is online; you’re online, so in this case your advert is got to be online.  

 

http://www.oasdom.com/guide-facebook-ads-small-businesses/
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Other Methods: (alternatives I think should work to increase your contact base 

if you don’t want to pay or invest in getting phone numbers or Facebook ads). 

i. In method 1, if you remember I made mention of Samuel’s contact. 

Service providers are one of them. I mean Samuel can have his fashion 

designer’s contact or his stylist. What if your target audience are set of 

service providers to you? All you need to do is get as many of them and 

keep saving their contact. If you have your contact base established 

using any of the three methods above or this one, then you’ll be ready 

to put into use what you’ll learn in few pages. 

ii. If you attend seminars and can find your way around getting the list and 

contacts of attendees. I’m sure you’ve attended an event maybe in 

school or somewhere else and you see a plain paper going round. It 

could be your departmental mates, your hostel mates etc. You need 

people to know what you’re doing is all that matters. If you have them, 

building trust and selling is what’s left. 

iii. Get online and search for forums that are likely to have your 

prospective customers, be an active member of each forum you join, 

and find your way around getting other members to extend the 

interaction to mobile message on Whatsapp. 

That’s it for the possible methods of gathering people. You can device other 

means too. All what’s left is two rules to follow. Build trust and sell. 
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Remember:  The method you choose will determine how you’ll speak to your prospects 

 

STEP 3 is communicating with your contacts to build trust. 

Following any of the method of gathering people to your Whatsapp list, you now 

have about a hundred or more targeted contacts.  

You’ll need to create a broadcast list using the broadcast feature on the 

Whatsapp Application to get your words out. 

 

REMEMBER: You’ll create a Whatsapp broadcast list and not a Whatsapp group. 

Each broadcast you send will be the message your Whatsapp contacts will see 

individually.    This will enable you track and determine who really your 

customer is. 

Creating your broadcast list is next; if you know how to do this, skip the part. 
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CREATING YOUR BROADCAST LIST 

Let the picture speak, 

 

Click on the top right button after opening the Whatsapp application, click on 

‘New broadcast’ as indicated above, pay attention to the ‘IMPORTANT’ 

notification (you must save all the contacts you’ve gathered with +234 and 

choose the create button. 

 

You might say that; ‘but Whatsapp cannot allow more than 256 or so per 

broadcast list’. Yes, you’re right. What you’ll do is to create more broadcast lists 

and name each. 
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HOW TO SAVE THOUSANDS OF CONTACTS  

You can save those contacts into your email. (This is preferable because you’ll 

still have access to your contacts if your phone gets lost or stolen) 

I mean, thousands of phone numbers will be saved in your email account and 

then called up by the Whatsapp application. It’s that simple.  

One question in your mind right now is; “for how long will I continue to store up 

thousands of phone numbers?” 

 
SAVING YOUR CONTACTS 

This requires a repetitive task. 

i. Using your phone 

ii. Using your computer  

The two methods require an email account. 

Using Your Phone (I’ll go for this anyway) 

You need a phone and an email account. 

An android smartphone is the best bet here. When you do get one, you’ll 

definitely need an email account to personalize your device.  

Follow the screen shots below. (I assume you already have an android 

smartphone and the email of your choice logged in). 
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1. Input each phone number 

2. Create a new contact 

3. Choose the location into which you’ll save the contact (choose saving to 

your email) 

4. Use the drop down button to choose the location if you already save to sim 

or phone like this: 
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5. Click done. 

That number has been saved into your email account. If the user makes use of Whatsapp 

Messenger, you’ll find him/her automatically when you refresh your contacts on the 

Whatsapp Messenger. If you’re smart enough, you’ll agree with me this is an eye opener.  

How will you save thousands of numbers as fast as possible?  

Save about 600 contacts per day (on a go that should take 12 seconds each, 5 numbers 

in one minute, and 300 in 1 hour. In 5 days, if you can dedicate 2 hours each day, you’ll 

have successfully saved 3,000 or even more into your email account. Open Whatsapp 

application, refresh your contacts and you’ll find those numbers there.  

Next is to create broadcast list(s). Whatsapp won’t take more than 256 numbers 

per broadcast list created, so you’ll have to create about 10 or more broadcast 

lists from the whole contacts you’ve just saved.  

Using Your Computer: 

You’ll need an email account, a phone and a PC of course. Log in to your Gmail 

(preferably), go to CONTACTS, and start to add contacts to THAT email you’ll be 

using on your smartphone. When you add contacts to this email on PC and you 

save those contacts, go back to Whatsapp contacts and REFRESH your contacts, 

you’ll find those numbers on your whatsapp contacts. WhatsApp would have 

called your contacts from Gmail. 

Either ways, using the first method or the second, you can now create your 

broadcast list and send messages to your prospects. 

**The next step is where the whole magic of getting more sales and income 

happens. This step is important. This is where Samuel will leverage the power of 

Whatsapp messenger for effective marketing and selling of his product. So I’ll 

take it with practical examples. 
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http://www.oasdom.com/signup-free-blogging-email-course/


                                                  The Ultimate Whatsapp Marketing Guide 

 

                                          © All Rights Reserved |Oasdom.com | Author: Steve Oke 30 

 

MODULE 3: BUILDING TRUST WITH MESSAGES 
 

 

You have now successfully created a channel to speak to your contacts at once. 

The next step is to break a barrier. 

Remember there are methods to gather these people isn’t it? The method 

you choose will determine how you’ll speak to your prospects. 

 If You Choose To Be Satisfied With Method 1 of Gathering People:  

You definitely have no problem, sharing your thoughts about what you do 

through broadcast message shouldn’t be a big deal. After all, almost all of them 

have you on their contact list as well. 

Here’s how Samuel became known by all his contacts that he’s a tech guy and 

how he created a wonderful relationship and trust. 

 



                                                  The Ultimate Whatsapp Marketing Guide 

 

                                          © All Rights Reserved |Oasdom.com | Author: Steve Oke 31 

 

 

Let’s analyze this: Using method 1 of gathering people, you already have 80% 

assurance that your contacts will listen to you because they have you on their 

contacts as well but they may not know exactly what you do. So, if you are 

Samuels’ friend and you saw this message from him one afternoon or evening, 

wouldn’t you read? You will. 

With this message 1, Samuel has made up his mind that he’s in business and 

wants his contacts to be his customers. If you mean business, your contacts 

should know what you’re into. Remember; no customers, no business.  

Things to note: with a sense of humility and respect, Samuel introduced 3 major 

things he could help his contacts with. (Don’t forget, he’s sending a broadcast 

message and each of his contacts will receive the message individually. (Even if 

he has twin brothers as contacts, they’ll receive his message individually). 

Guess what?: Although, Samuel must have been chatting with many of his 

contacts that day, but Immediately he sends that 1st message to about let’s say 

200 contacts, about 20% of his contacts all together (40 people), if they’re online 

will start to give him their replies instantly like magic. E.g he’ll receive replies like 

‘how much do you sell 2 Gig (MTN)?’ or ‘do you have screen touch laptop (8 Gig 

RAM)?’ Etc. Those replies will start to give Samuel a hint about those interested 

in his product. Meanwhile, those that are not online when he sent that message 

will receive it and many of them will surely give him a reply. 

TIP: *Before message 1, you can send a pre-broadcast message like ‘hello’ or ‘Hi’.  

*Wait for about 4 minutes, 

*Then send the real message 1 broadcast. 

*The essence of doing this is to first engage them before introducing yourself officially. 

Are you following?  
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Now, it’s time for Samuel to communicate his value and readiness to help to his 
contacts without asking them to pay first. (He wants to establish more trust). 

Remember, No one wants to buy without trusting you first.  

We are still handling step 3 

Step 3 of the work to be done says ‘build trust’ remember? It’s about giving out 
something for free. Check out Samuels’ next broadcast message to see how he 
wants to help for free. So, reason along. 

 

Let’s analyze: Samuel is stretching a hand of friendship to make his contacts 
have confidence in him by offering a free consultation to anyone in his list who 
may be having challenges with his/her phone or laptop. 

His message could also look like: 

 

Let’s analyze this one too:  do you find the information in message 3 valuable? 
Yes, free of charge. As days pass by, everyone in Samuels contact are beginning 
to see he’s good at what he does. 

Another thing to note is Samuels’ goal. Let me remind you, he wants to sell 2 
valuable products that is specific, realistic, achievable etc in the next 2 months. 
One is “How to get 300 Megabyte per week without loading a recharge card for 
2 months”. He has a timeframe and he will meticulously build trust giving out 
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valuable information and offering his services with no intention to make money 
off his contacts. 

Also, I think you can guess the demographic of those who’ll be responding to his 
messages and will be MORE interested to test out his information? He’s already 
building his business with customers who will refer other people to him. 

It’s now up to you to find something that’ll be of value to your contacts and to 
put yourself and your brand in front of them before your sales day. You can 
even start to earn more from your contacts before the sales day you have in 
your mind. For example, someone might call you, or chat you up or refer 
someone to you because they’ve known you for what you do. 

NOTE: This type of messages can be crafted for any contact list irrespective of the Method 
you choose to gather your contacts EXCEPT message 1. 

Let’s quickly inject rendering your service and the two services that can be rendered before 
we talk about physical products. This completes the learning process taking the two side by 
side. NOTE: The whole process isn’t complete. Let’s talk about offering services too 
(following the 4 golden rules). We’ll take it side by side. 

……………………………………………………………………………………………………………………………………………………….. 

 

PART B: OFFERING YOUR SERVICE 

Like I said, if you’re skilled at doing something, you’ll be able to offer your 
service either online and offline. 

I think classifying services into 2 will give a sense of direction: 

 Rendering direct services 

 Rendering digital services 

Direct services:  

If you render services like barbing, hairstyling, shoe building and repair, bead 
making, and clothing sales, you know what to do already, brand yourself 
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through broadcast messages, let your contacts know what you do and you’ll 
increase your chance to make more sales than you ever imagined.  

Digital Services: 

Services you render without your customers having to leave their location 
before they get what they want done are what I refer to as digital services. Are 
you a web developer, a programmer, graphics designer, editor, social media 
expert? Then you’re providing a digital service. Remember freelance (or 
freestyling as I call it)? You can use whatsapp as leverage too. 

Let me give you real life examples on how you can sell your service by first 
offering a free service to your contacts. 

Here’s what to do to sell: In 4 Easy Steps (you follow the same process), but this 

time you are your service and you’re ready any day any time. 

1. Your skill/service is ready to be offered for a price (Rule 1 in the golden rules 

rephrased) 

2. Gather the right people                                        

3. Give them value for free at first (Rule 3 in the golden rules meaning ‘build 

trust’) 

4. Sell to them                            

                  

 

Almost everybody (ladies especially) tries to achieve more, minimizing cost isn’t 
it? 

Chioma is so skilled at making hair for her customers in her shop. Let’s say, she 
has at worst 4 customers per day. How will she make more sales? She needs 
more customers and that gives more money. 
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How will she have more people? She needs to gather them on a channel 
(Whatsapp) 

If you’re a stylist and you’ve never been sending few text messages to your 
customers after each service you render, you’re not creating a long lasting 
relationship yet. They value it so much and you’re indirectly turning them into 
life customers. That’s offline anyway. 

*** Following method 1 of gathering contacts and step 1 

Hint: Chioma will have to gather ladies and not men into her broadcast list. This 
type of service has location restrictions. She can only benefit more from those in 
her community. 

She’ll follow Samuel’s message 1, she just needs to edit and state what she does 
and how well she can be of service to her contacts. 

Quickly to message 2, don’t forget, she’s started the conversation and now she 
needs to build more trust offering a free service. 

 

 

 

Let’s analyze: If you’re lady and you receive this message from your stylist, you’ll 
jump into it. We’re talking about 50% off, any style.  

She wants to help reduce your cost right? You’ll want to appreciate her by 
buying materials to make your hair from her isn’t it? (she was clever enough to 
cheap that in). 
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If Chioma the stylist is in any Higher institution of learning like OAU, Unilag, 
FUTO, Lautech, etc and other schools, she’ll have more of her contacts at her 
shop and she’ll make more money when she wants to carry out step 4 (selling) 

With this message 2, she’ll have more people referred to her by her existing 
customers. A strategy in Module 3 will amaze you. Read on. 

Chioma is already giving value to establish trust and good relationship. It’s not 
about money always isn’t it? 

Let’s see what other messages she might send as days pass by before she makes 
some more big money. 

 

Chioma will definitely be perceived as an expert with this type of messages to 
her contacts. She’ll get replies and more questions about other things from her 
contacts. Remember that she will be sending this message to her already 
created broadcast list. 

With these messages from her to her contacts, don’t you think she’ll be getting 
more customers referred by her contacts?  
 

 

This is a fact 
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If you’re a barber, a fashion designer, a web designer, a painter, a make-up 
artist, an event planner, and even if you bake cakes, you can find your way 
around using Whatapp to make more money. 

I think by now, you can see how the whole stuff works. You’ll also agree that 

STEP 3 is where you need to put in more work to increase your sales – getting 

more customers which translate into more profit. 

We’ll handle the 4th step altogether in Module 3 Either digital or physical 
products, you’ll have to sell isn’t it? 

Let’s talk about selling physical products before we move to first 2 messages to send to 
your contacts if you choose to use other methods of gathering people. 

…………………………………………………………………………………………………………………………………………………………………. 

 

 Selling Physical Product(s) 

Physical products are those that are tangible in nature. They can be touched and 

held. They serve certain purposes depending on how and what they are 

designed to do. 

Are you into bead making, bag making, selling of shoes, selling wristwatches, 

selling drinks, equipment, etc.?  

You can generate more sales and earn extra income using this Whatsapp 

Strategy. 

Here’s also what to do to sell: In 4 Easy Steps (same rules still apply) 

1. Get your product(s) ready                       

2. Gather the right people                           

3. Build trust                                                   

4. Sell to them                                                
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I already said, I’ll be focusing on digital products. But if you’re into selling 

physical products like phones, laptops, video games, etc. same rule still apply 

but it will be location restricted. (You can only communicate and sell to those in 

your community. You may want to consider shipping products to your contacts 

but I guess you’ll incur more expenses depending on your product size and some 

other factors). 

Follow the steps above just like Samuel and Chioma did and promote your 

products, giving your contacts reasons why they should buy from you and also 

engage them and build trust. 

 
 

NOTE: using method 1 of gathering people, you’ll meet people and add more contacts to 

your list as days pass by. How do these new contacts know about your product or services 

just like the first group of people you’ve sent your messages to? All you need to do is 

schedule when to group these newly added contacts (say every 30 days) to a new broadcast 

list, then send message 1 and go from there. 

 

Let’s talk about other methods of gathering people and why how you’ll 

communicate to them differs 

 

 If You Choose To Be Satisfied With Method 2 of Gathering People: 

As you can see from what you’ve read so far, you need not alter the 4 steps to 

sell your product or offer your service. Have your product/service ready, gather 

people, build trust and sell. The way you communicate doesn’t change but one 

thing needs to change here, and that is your first message. 
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Don’t forget that Method 2 of gathering people is about investing a little to get 

thousands of phone numbers in your location from bulk sms websites (which I 

only suggested) 

Now, you’ve got about 3000 phone numbers of people in your Local 

Government Area for a little investment, which have been synchronized to 

Whatsapp from your email 

Introduce yourself: You’ll need some kind of introduction here because you’re a 

total stranger to anyone who’s going to be receiving your message for the first 

time. Until you do that, you can’t build trust. 

What should your first message look like? Relax, I crafted two, you should be 

able to make yours following the simple templates. 

NOTE: Your 1st message here (if you use method 2 to gather people) will be different as 

compared to method 1. Your first broadcast is a ‘Hello’ or ‘Hi’. 

 

Let’s analyze: This message is to engage all strangers you’ve added (funny), who 

will see you as a stranger as well (only your phone number will be displayed to 

them individually). 

Expect replies like ‘hello o, who is this?’, ‘do I know you o?’ or some may not 

reply. etc. 
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Don’t reply yet, wait for about 5 minutes as well before your next broadcast. 

Your strangers will definitely hit you with a bomb – I mean a tough question like 

“WHERE DID YOU GET MY NUMBER?” after they receive your first broadcast and 

you should be expecting it. So, be the first to talk about it before they ask you. 

 

Let’s analyze: Picture yourself receiving message 1 and shortly after, message 2 

from a number that’s not on your contact list. Message 2 was nothing but 

straight to the point. 

You have given your name, and what you do. Within some micro seconds, your 

recipient will be prompted to want to ask where you got his/her number from. 

Slightly below, you’ve given a reply of what he/she is thinking as if you’ve heard.  
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You were so honest to give a reply of where you got the contacts. At this point 

the pressure to ask has been cut by 50% 

One more thing: You quickly gave an example of why it shouldn’t border your 

recipients where you got their contacts from because you showed them how big 

clubs, organizations etc use the same technique (political campaign messages 

through mobile marketing).  

You now promised to stick to the purpose of getting their contacts in the first 

place. With this, you should receive more welcoming replies than otherwise. 

The fact is, almost everyone hates strangers, but with such introductory 

message, you should win more recipients to your side. Even after this message 

2, you could get depressing and annoying questioning replies. Do your best to be 

calm at answering.  

 

TIP: Make sure your Display Pictures DP is your picture, clean, cute and 

communicate responsibility. It could go a long way. At the beginning of this 

book, I said something about how effective pasting just what you do on your 

status bar is. This is not enough. Using the whole WhatsApp strategy in this book 

is the ultimate key to having more customers and more sales which translates 

into more money. 

Next step is to build trust. 
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Do I need to give more examples here? You now know the drill, following how 

Samuel and Chioma did theirs. Give people real value for free without asking 

them to pay first and you’ll build long lasting relationship. To build trust is not 

easy. 

NOTE: Show your recipients that you’re not a stranger and that will be achieved through the 

messages you send next. Please refer to message 2 & 3 sent by Samuel and Chioma to know 

how to go about this. This is a quick guide and there’s no time to waste. You do need to send 

series of messages that look like message 2 and 3 of Chioma for some time before you sell 

anything.  

 

Using Method 2 of gathering people, it is advisable to send quality, value adding 

series of Message 2&3 like Samuel and Chioma did Thrice a week. I guess we 

should touch method 3 a little.  

 If You Choose To Be Satisfied With Method 3 of Gathering People: 

This method implies that you display adverts through your Fan page and you ask 

interested prospect to drop their phone numbers. You invested in facebook ad 

for the sole purpose of getting the phone numbers of your audience. 

Should you introduce yourself? 

The battle is half won already, since every person who dropped his/her number 

consents to be contacted by you. Still, you’ll need to re-introduce yourself and 
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you’ll agree this won’t be as tough as introducing yourself if you choose method 

2 of gathering people.  

There won’t be a need to repeat the whole process of sending your first 

message which will be used to engage them to the last message of making your 

sales depending on what you’ll be selling. I’m so certain that by now, if you’ve 

carefully followed every bit from the beginning, you know the drill. 

You definitely must have seen sponsored Facebook advert urging people to drop 

their number to be added to a group to benefit some certain things right? So 

this method can be used for your Whatsapp Marketing too. 
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As you can see from the table above, you’ll find out that both physical and 
digital products can be sold using the information in this book. 
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MODULE 4:  SELL AND MAKE MORE MONEY  

 
This module is going to be short and you’ll agree with me. Why? It’s simply 
because you know your onions well, you know how to sell your products/service 
more than I do. I can only give you some sales tip to employ before your sales 
day, week or month. 

In one of my books, ‘sell online like a pro’ I gave an insight into how 
professionals make more sales and more profit, understanding the sales process 
and techniques. But, I’ll do well to share one strategy with you. Here, we’ll pick a 
restructured part of the whole thing to sell your product or service. 

Always remember: 

 Don’t be in a mad rush to sell immediately you have your recipients’ 
attention  

 Educate them gradually until they know and trust you 
 The more you give value for free, the more they’ll trust you.  
 The better you communicate, the faster you build trust. 

 

Suggested Technique: Build Anticipation before Selling 

Big companies use this technique to sell their products or services. It’s not a 
crime if you use this as a strategy to sell too. I have personally used this 
technique and so many others and it works. 

How does it work? 

You need to be proactive with your plans. We’ll refer to Samuel right now; don’t 
forget he has completed 3 steps of how to sell his 2 products which he has 
created. 

Let me remind you: Samuel wants to sell 2 products on: 
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i. How to get 300 Megabyte per week without loading a recharge card for 

2 months. 

ii. How to build a fueless generator in 6 hours 

You must have a sales day in mind which could be 1 month after your product is 
ready or 7 weeks. 

For Samuel, he wants his sales day to be 2 months after he’s created his product 
in PDF format for the Megabyte thing and also PDF and video for the fueless 
generator. 

NOTE: regardless of the method of gathering people you choose, give it time 
before you sell anything. 

So for Samuel, he’ll have been giving out value to all of his contacts free of 
charge in the ways he knows best to be perceived as a helper by his contacts. 

When it’s about 10 - 12 days to your sales day, you’ll send series of broadcast 
starting with mentioning your product/service for the first time. 

 

YOU CAN FOLLOW THESE STEPS. 

NOTE: we’ll refer to the normal value-adding messages you send to your recipients without 
asking them to pay as ‘educational broadcast messages’ 

 10 days to your sales day: Send educational broadcast to your recipients 

and Make sure you mention the upcoming product in a casual way so that 

they’ll know it exist. 

 8 days to your sales day: Send educational broadcast with quick update on 

your product 

 5 days to your sales day: Send educational broadcast. Include lots of 

product details, what’s included and a reminder of your sales day. 
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 2 days to your sales day: Provide every detail a customer needs to make a 

decision of whether or not to buy. Plus testimonials of how you or some 

other people have followed the guide and how it worked. A screen grab 

should work. (At least you must have tried it on one or two persons before 

you sell). 

Also, include payment details. 

 SALES DAY: Officially release your product. Plus payment instructions. 

Don’t be amazed, you’ll receive payments throughout a week or few weeks after 
and you’re in more cash already, more than you could possibly imagine. 

NOTE: do not over-send messages or bombard your contacts with series of messages about 
your sales. You’re not a spammer are you? 

LET’S CHECK ON SAMUEL AND SEE HOW HE’S PUT THOSE STEPS TO USE. 

 

 

Do we need to analyze this? Samuel simply followed instructions in the first 
message template. You should too. You’ll definitely get replies. Your replies 
should flow with your goal to make sales. 

Samuel is already counting down and so are his contacts. Let’s see what he’s 
sending 8 days to his chosen sales day. 
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Don’t forget to follow and stay updated with Oasdom on your favorite social network 

 
 

 

You see that again, value for free plus another update on his product. His 
contacts are getting to anticipate his product and even more when they receive 
the next broadcast.  
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Here, Samuel will have been receiving series of messages from his active 
contacts who have been listening to him for the past two months. I’m sure you’ll 
be waiting too if you’re one of his contacts with your mind prepared that you’ll 
pay certain amount which will be very cheap than the benefit you want to get. 

Samuels’ next message is where the price comes in. Don’t forget, we’re building 
anticipation here. 
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Do you think the price is outrageous? Nope. You should be able to discern the 
capabilities of your contacts from the relationship you’ve established with them. 

There are many pricing strategies you can adopt to really get your buyers to pay. 
I hope to write about this on oasdom.com 

Note that you’re not going to sell and just leave your customers, even after 
making sales you’re going to keep up with your contacts and you’ll be working 
on something else to sell. 

For pricing your product, you may want to read this post on oasdom.com. Just 

use the search button to find “Struggling With Pricing Your Product?” and 

you’ll come to know about the 3 price points and how to determine your 

price. 
 

http://www.oasdom.com/
http://www.oasdom.com/3-price-points-consider-for-your-products/
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And finally, Samuel officially released his product. It’s time to reap the reward 
for the whole work done. He can send his sales message three times on the sales 
day he has chosen and this message can span over 2 or 3 weeks.  

If he’s selling his fueless generator he’ll follow the same process. Some of the 
value adding messages he could send without asking his contacts to pay is 
teaching them how to service their generator all by themselves etc. 

So, Let’s do some quick math here; I won’t assume but be realistic.  

Samuel can feasibly have 250 contacts on his broadcast list (using any method of 
gathering people). It is reasonable to assume that only 60% (i.e 150) of them are 
interested in Samuels’ service and flow well with his broadcast messages. 

Even when Samuel released his product at that ridiculous catchy price of 
N1,000, some of his contacts won’t be able to afford it. 

It is reasonable to assume that only 22% of the 150 contacts bought his product 
at last i.e 33 people bought 

That’s a whooping extra N33,000 in 2 months for something you’re doing 
alongside your day job or even if you’re a student. That’s MORE SALES 
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NOTE: What if Samuel employed Method 1, 2 and other suggested methods of 
gathering people? He’ll be making more than he could ever possibly imagine. 
(Although he’ll put in real work to get that done) 

PLEASE NOTE: What you’ll make depends on how well you grab the whole idea of 
what’s in this book, what you’re into, what you’ll be selling (either digital or 
physical product), and most especially the work you put in and how creative you 
are with fine-tuning the concepts in here. 

Whatever you’re into, you can employ the tactics and strategies to make more 
money, you just have to plan, strategize and execute, following this game plan 
(the 4 golden rules). 

Selling digital products goes well with the strategies in this book, offering your 
services to people online and from the internet is possible. Trying physical 
products too can be implemented and that’s greatly dependent on YOU, what 
you sell and your location.  

 

OTHER TIPS FOR YOU TO PROFIT 

TIMING: regardless of any method you choose to gather people, it is your duty 
to study and flow with the best time to send your messages to recipients.  

PRICING: Sell, but don’t sell at any price. There are many pricing strategies to 
adopt for every business. (Here are 3 price points to consider). Remember the 
laws of demand and supply. Price is simply the referee between you and your 
buyers. Want my advice? Be careful with your pricing.  

PRODUCT: Following the whole idea of this Whatsapp marketing, come to think 
of it if you have a blog that has the capacity of making you money in many ways. 
This could be an eye opener to developing other strategies. 

Like I said, this book is just a very tiny aspect of what top online income earners 
do to make crazy money online. There is more top notch information we’ll be 
giving out. All you need to do is stay updated and keep an eye on your email. 

http://www.oasdom.com/3-price-points-products/
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Blogging, Email marketing, Freelancing, and how to start an online business as a 
whole are those things you’ll learn. 

 

 

 

Learn blogging from the very basics even if you’re not tech savvy. 

Learn how to create a blog all by yourself,  

Learn what to blog about (choosing your topic), writing your blog posts, getting 
photos for your blog posts, 

Learn basic ways to drive traffic to your blog and ways to make money blogging 

 

 

 

 

 

 

 

 

http://www.oasdom.com/signup-free-blogging-email-course/
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MODULE 5:  WHO YOU ARE NOW 
 

Most people say that knowledge is power but I believe that’s not enough. The 

application of knowledge is power. So far so good, you’ve successfully read and 

grabbed the idea of making more money from what you do on WhatsApp and 

you’ll agree with me that there’s no limit to what you can achieve with the 

knowledge you have just gained. For short, I’ll call you a well-informed 

WhatsApp marketer. 

If you do not put into practice what you’ve read you’ll still be on the same spot. I 

challenge you to give it a try, see for yourself how you’ll drastically increase your 

earning potential from this WhatsApp strategy you’ve come to know of.  

The volume of profit any business venture makes is as a result of the sales 

function of that venture. What I’m saying is ‘more sales, more profit’.  

You now fully understand how to market your product or service to other 

individual, bringing your expertise to them and getting reward for doing so by 

making more sales, using the same channel your customers can’t do without – 

WhatsApp. 

On a concluding note, I’ll ask this question: 

 

What can you do best? 

When I ask people this question, I sometimes get answers like “I actually don’t 
know”. This is disappointing but to be honest, it’s not a crime because 
sometimes you find it hard to find the most appropriate words to describe 
yourself and your abilities. 
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Some people believe they are just not skilled at anything. Some just focus on a 
path that has been set for them and continue to live like that for years, very 
afraid to explore other opportunities. 

Things have changed and being dependent on parents or friends to make some 
money is not the best advice right now. We all have to find a legal way to make 
some cash even if it means being on the learning curve to do so. 

One of the best skills you can learn in today’s world are digital skills. We are in 
the information age, and we’ve just started. Come to think of what the world 
will be in the next couple of decades leveraging the power of the internet.  

People are now working from home; jobs that didn’t exist decades ago are now 
on the radar (social media manager, website developer, and many more). 

There will be series of information, tools, webinars, articles, and video content 
to help everyone interested and who are willing to learn. 

“We can’t teach you everything, but we can help you learn many things”. 

Oasdom has started and we are also on the learning curve to help others learn. 
All you need to do is stay closer, don’t be left behind. 

 

If you need anything, feel free to send a message to Support@Oasdom.com, I’ll 
be at your beck and call. 

 

Best Regards, 

Steve Oke & All of us @Oasdom 

 

 

Promoting Self-reliance & Entrepreneurship 
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